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January  31 , 1990 


To  the  Governor  and  Members  of  the  General  Assembly: 

Pursuant  to  Public  Act  83-918,  I am  pleased  to  submit  herewith  the  1989  Annual 
Report  of  the  Illinois  Export  Council.  This  year  marks  the  sixth  annual 
reporting  of  our  accomplishments  and  activities,  and  I am  proud  to  note  that 
our  year  was  highlighted  by  our  receipt  of  the  President's  "E"  Award  for  Export 
Service.  We  were  honored  that  President  Bush  personally  presented  this  award 
when  he  visited  Chicago  in  July.  The  "E"  Award  represents  the  highest 
recognition  we  could  collectively  receive  for  the  success  of  the  programs  we've 
pursued  during  these  past  six  years.  Tne  leadership  you've  shown  with  your 
support  of  these  policies  has  placed  Illinois  squarely  In  the  forefront  of 
state  expert  promotion  activities. 

I appreciate  your  continuing  support  of  our  efforts,  and  I hope  that  you  share 
our  pride  as  we  proceed  to  address  the  ob'ectives  we've  identified.  This 
report  summarizes  our  accomplishments  and  notes  those  are’s  where  more  must  be 
done.  Our  goal,  however,  remains  to  encourage  the  continued  expansion  of  our 
State's  exports  — diversifying  our  exporting  base  and  creating  more  jobs  for 
I 1 1 i no i sans . 

We  look  forward  to  working  with  you  to  continue  our  progress  during  1990. 

S I ncere I y , 


GEORGE  H. 

Lieutenant  Governor 


Cha i rman 
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Director  of  Council  Staff 
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Created  by  the  Illinois  General  Assembly  In  1983  to  promote  small  business 
exports,  the  Illinois  Export  Council  Is  comprised  of  eighteen  members  appointed 
by  the  Governor  and  five  members  designated  by  Statute.  The  Lieutenant  Governor 
serves  as  Statutory  Chairman. 


INTRODUCTION 

The  legislative  mandate  to  the  Illinois  Export  Council  Is  simple  and  direct  — 
promote  more  exports,  particularly  by  small  businesses,  and  thereby  create  more 
Jobs  for  Illinoisans.  With  60-80%  of  all  new  Jobs  being  created  by  small 
business  and  with  80%  of  all  new  Jobs  related  to  International  trade,  it  Is 
clear  that  the  promotion  of  small  and  medium-sized  business  exports  is  a key  to 
Illinois'  economic  future. 

The  basic  objectives  of  the  Council  are  straightforward: 

* Facilitate  Increased  exports  by  small  and  medium-sized,  new-to-market 
and/or  new-to-expor t Illinois  companies. 

* Advocate  public  policies  at  the  state  and  federal  level  that  enhance 
Illinois'  ability  to  compete  In  International  markets. 

* Promote  Interagency  cooperation  among  those  state  agencies  that  deal  with 
trade-related  Issues  or  products.  Also  cooperate  with  federal  and  local 
agencies  with  trade-related  responsibilities.  Also  cooperate  with  the 
excellent  network  of  private  groups.  The  Council's  fundamental  purpose  is 
to  maximize  resources  and  avoid  duplication  of  efforts. 

The  Council's  activities  In  1989  were  obviously  affected,  In  part,  by  the 

significant  economic  events  taking  place  in  the  world.  The  U.S. -Canada  Free 
Trade  Agreement  went  Into  effect  January  1,  1989.  The  U.S.  and  Mexico  made 
great  strides  towards  Increased  trade  as  a new  Mexican  Administration 
implemented  sweeping  economic  reforms.  The  Uruguay  Round  of  the  GATT 
negotiations  continued,  passing  the  mid-way  point  in  their  four-year  life  span. 
The  new  Hrrmonlzed  Commodity  Description  and  Coding  System  went  Into  effect, 
meaning  greater  International  uniformity  In  the  reporting  and  tracking  of  trade 
data.  The  nations  of  the  European  Economic  Community  continued  their  march 
towards  economic  Integration  and  1992.  The  Peoples  Republic  of  China  took  a 

step  backward  and  the  Soviet  Union  and  the  nations  of  Eastern  Europe 

implemented  s+unningly  rapid  political  and  economic  reforms. 

So  1989  proved  to  be  a busy  year.  The  Council  began,  In  January  and  February, 
to  attempt  to  articulate  certain  "state  views"  on  trade  Issues  to  the  Federal 
Government.  Lieutenant  Governor  Ryan,  Council  Chairman,  had  an  important  role 
in  the  GATT  negotiations  process  as  he  served  as  Chairman  of  an 

Intergovernmental  Policy  Advisory  Committee  for  the  United  States  Trade 
Representative.  In  essence,  GATT  will  govern  the  world's  trade  rules  into  the 
?lst  Century  With  Lieutenant  Governor  Ryan's  leadership,  the  IGPAC  supported 
the  United  States'  negotiating  efforts  to  reduce  tariffs  and  non-tariff 
barriers  to  trade,  opening  markets  for  U.S.  goods.  The  U.S.  negotiators  have 
tried  to  boost  agricultural  exports  by  setting  substantial  limits  on  import 
restrictions  and  export  subsidies.  Lieutenant  Governor  Ryan  and  the  IGPAC 
encouraged  more  attention  to  non-trad I t iona I GATT  areas,  too.  For  example, 
service  transactions  tally  up  an  increasing  share  of  world  trade  — but  have 
not  been  addressed  through  GATT,  leading  to  the  Imposition  of  barriers  that 
limit  or  distort  services  trade.  The  U.S.  has  been  trying  to  crack  foreign 

markets  to  American  service  Industries,  as  it  is  an  issue  with  considerable 
significance  for  the  states  In  such  areas  as  banking  or  insurance  that  are 
state  regulated. 


Additionally,  tha  prevailing  sentiment  was  that  the  growing  complexity  of 
International  trade  dictated  the  GATT  be  made  to  reflect  such  facts  as: 

* Developing  nations  are  now  major  trading  forces. 

* Whole  new  areas  of  commerce  are  evolving' — especially  In  the  services 
sector . 

* Dramatic  changes  are  occurring  In  the  economics  of  agricultural  productions 
and  trade. 

* There  Is  an  extremely  rapid  pace  of  change  talcing  place  In  manufacturing  — 
especially  in  the  high  technology  area. 

"Clearly,  International  trade  Is  Important  to  Illinois'  economy,"  said  Ryan. 
"I'm  pleased  that  our  state  Is  being  able  to  have  Input  Into  the  GATT  process 
through  the  Intergovernmental  Policy  Advisory  Committee,  and  I look  forward  to 
continuing  to  work  to  preserve  the  interests  of  Illinois  firms  in  the  export 
arena . " 

In  March,  Lieutenant  Governor  Ryan  and  Council  Staff  participated  in  the  St. 
Lawrence  Seaway's  trade  mission  to  Europe  and  Morocco.  The  Mission  was 
particularly  successful  in  Its  attempts  to  identify  potential  markets  for 
Illinois  products  and  In  generating  pre-1992  contacts.  (See  Appendix  I for  a 
full  summary  report  of  the  Mission.) 

April  saw  the  beginning  of  World  Trade  Month  and  a variety  of  trade  awareness 
programs  described  later  In  this  report.  The  State-fostered  Export  Trading 
Company  at  the  Illinois  World  Trade  Center  received  It's  certification  from  the 
USDOC.  Also  in  April,  Lieutenant  Governor  Ryan  made  an  exploratory  trip  to 
Mexico  to  meet  with  the  new  Salinas  Administration. 

May  4-9  caw  a Sister  Cities  visit  to  Quincy  by  a group  from  Herford,  West 
Germany.  World  Trade  Month  events  included  the  Lieutenant  Governor's 
International  Understanding  Awards  luncheon  on  the  10th  and  the  51st  Annual 
Chicago  World  Trade  Conference  ("Xpanding  Xport  Xpertlse")  on  May  23. 

The  month  also  saw  the  opening  of  the  first  "satellite"  of  the  Illinois  World 
Trade  Center  — the  International  Trade  Center  at  the  College  of  DuPage  in  Glen 
Ellyn.  The  Innovative  facility  will  provide  grassroots  trade  assistance  to 
small  and  medium-sized  firms.  The  Center  Is  funded  with  resources  provided  by 
DCCA's  Small  Business  Bureau  and  was  established  pursuant  to  the  cooperative 
agreement  between  DCCA  and  the  Council  described  in  last  year's  Annual  Report. 

In  June,  Lieutenant  Governor  Ryan  hosted  a visit  to  Illinois  by  George  de 
Rappard,  Deputy  Trade  Minister  for  the  Government  of  Alberta,  Canada,  who  led  a 
trade  mission  to  explore  ways  of  expanding  trade  opportunities  between  the  two 
regions.  The  Prairie  State  was  one  of  four  states  toured  by  the  group. 
Accompanying  Deputy  Minister  de  Rappard  was  Bob  Hunter,  Director  of  U.S. 
Operations  for  the  Government  of  Alberta's  Economic  Development  and  Trading 
Ministry. 

During  its  visit,  the  Alberta  delegation  had  numerous  meetings  with  both 
Illinois  trade  officials  and  Individual  businesses  of  particular  Interest  to 
the  Alberta  Government.  Their  five-day  Itinerary  included  the  Illinois  World 


Trade  Center,  the  Chicago  Association  of  Commerce  and  Industry,  the  Commercial 
Club  of  the  City  of  Chicago,  the  International  Business  Division  of  the  State 
Department  of  Commerce  and  Community  Affairs  and  the  Mercantile  Exchange.  In 
addition,  the  trade  mission  toured  several  Illinois  businesses  downstate  to 
explore  Illinois  export  possibilities,  Including  a southern  Illinois  hardwood 
lumber  operat Ion. 

In  July,  President  Bush  came  to  Chicago  and  presented  the  Export  Council  with 
the  President's  "E"  Award  for  Export  Service,  In  recognition  of  the  Council's 
aggressive  efforts  In  promoting  exporting  excellence.  Among  programs  and 

efforts  that  helped  win  the  Export  Council  the  "E"  Award  were  those  which: 

* Established  an  Export  Internship  Program  In  cooperation  with  15  Illinois 
colleges  and  universities  to  bridge  the  gap  between  business  and  higher 
educat Ion. 


Proposed  a comprehensive  program  for  International  education  in  Illinois' 
schools  to  help  ensure  that  Illinois  students  are  adequately  prepared  for 
careers  In  a global  economy. 
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activities  of  more  than  70  public  and  private  organizations  to  achieve  a 
unified  schedule  of  events  called  "Illinois  World  Trade  Month." 

* Established  a State-sponsored  Export  Trading  Company  — EXILL  — to  meet 
the  needs  of  smaller,  new-to-expor t firms. 

* Created  the  Illinois  World  Trade  Center  to  serve  as  a comprehensive  export 
services  delivery  system  for  the  state's  smaller  businesses. 

The  "E"  Award  Program  was  established  by  Executive  Order  on  December  5,  1961. 
The  award  was  created  In  an  effort  to  dramatize  the  importance  of  closing  the 
nation's  balance  of  payments  gap  through  the  expansion  of  U.S.  export  trade. 

An  off-shoot  of  the  International  education  Initiative  noted  above  Is  the 
Illinois  World  Trade  Institute,  providing  education  and  research.  The 
Institute  Includes  the  Center  for  International  Education,  an  organization  to 
promote  International  education  throughout  Illinois. 

In  August,  Lieutenant  Governor  Ryan  led  a 2-day  mission  to  Mexico  City  and 
hosted  an  "Illinois  Dinner"  there  In  an  effort  to  promote  the  State's 
agricultural  products. 

September  saw  the  creation  of  two  more  "satellite"  trade  centers  — at  Bradley 
University  in  Peoria  and  S I U-Edwar dsv I I I e . 

In  October,  the  Illinois  World  Trade  Center  completed  its  organizational 
activities  with  the  establishment  of  the  World  Trade  Institute  Coordinating 
Counc  I I . 

Finally,  in  December,  Governor  Thompson  led  a mission  to  Mexico  City  to 
follow-up  the  Lieutenant  Governor's  visit  in  August  and  to  open  the  doors  to 
Illinois'  new  trade  office  in  the  Mexican  capital. 


STATUS  OF  OBJECTIVES/PRIORITIES  FOR  1989 

The  Council's  1988  Report  Identified  eleven  objectives  or  priorities  for  1989. 
The  following  sections  summarize  the  activities  undertaken  In  pursuit  of  each 
ob  Ject I ve . 

1 . ",  . . continue  [export]  awareness  activities  . . 


The  Export  Council  maintained  a heavy  emphasis  on  export  education 
activities  In  1989.  The  Council  published  six  editions  of  Update , a 
newsletter  designed  to  Inform  the  State's  business  community  about 
international  business  events  and  issues. 

Additionally,  the  Council  organized  Illinois  World  Trade  Month,  a four- 
week  long  series  of  activities  to  promote  exporting  In  Illinois.  From  May 
1-27,  1989,  World  Trade  Month  was  observed  throughout  Illinois  through  some 
50  different  events,  seminars,  conferences,  and  special  activities.  The 
Council  cooperated  with  DCCA,  the  U.S.  Department  of  Commerce,  the  SBA,  and 
dozens  of  colleges  and  local  economic  development  organizations  to  support 
programmatic  efforts  to  enhance  Illinois'  export  development. 

The  fundamental  purpose  of  World  Trade  Month  was  to  draw  attention  to  the 
need  for  businesses  within  the  State  to  be  competitive  In  the  International 
marketplace.  Events  were  designed  to  introduce  potential  exporters  to  the 
profitable  advantages  of  International  trade  and  to  advise  experienced 
exporters  about  the  circumstances  surrounding  the  ever-changing  global 
economy.  Each  of  the  four  weeks  during  Illinois  World  Trade  Month  had  a 
specific  concentration: 


* 


* 


* 
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May  1-6: 
May  7-13: 
May  14-20: 
May  21-27: 


International  Education  Week 
Sma I I Bus  I ness  Week 
Tourism  Week  In  Illinois 
Wor I d Trade  Week 


International  Education  Week  served  as  the  Initial  focal  point  for  World  Trade 
Month.  A complete  understanding  of  foreign  customs  Is  requisite  to  maintaining 
commercial  relations  with  other  nations  — after  all,  the  language  for  business 
is  the  language  of  the  customer.  Educational  Institutions  throughout  Illinois 
hosted  special  events  highlighting  the  need  for  better  international 
communication,  which  Includes  foreign  language  literacy,  cultural  appreciation 
and  geography  awareness.  Such  skills  contribute  to  the  cultivation  of  a 
knowledgeable  workforce,  one  that  Is  fluent  and  familiar  with  foreign 
econom i es . 


Small  Business  Week,  declared  annually  by  the  President  of  the  United  States, 
was  also  a vital  component  of  World  Trade  Month.  There  has  never  been  a more 
opportune  time  for  Illinois  companies,  particularly  smaller  firms,  to  begin 
exporting.  As  the  global  economy  becomes  increasingly  Interdependent  and  as 
the  value  of  the  dollar  has  fallen,  the  world  market  Is  seeing  the  opening  of  a 


number  of  niches  — which  often  can  be  filled  by  smaller  enterprises.  Such 
businesses  represent  the  largest  pool  of  potential  exporters.  Trade  Month 
activities  were  planned  to  highlight  the  programs  and  services  available  for 
small  businesses  looking  to  take  advantage  of  trade  opportunities. 

Trade  Month  continued  with  Tourism  Week  In  Illinois,  which  coincided  with  the 
federal  government  designation  for  the  period  May  14-20,  1989.  The  travel  and 
tourism  Industry  Is  the  largest  source  of  U.S.  export  earnings  from  trade  In 
services,  and  the  weakness  of  the  dollar  has  bolstered  the  appeal  of  an 
American  vacation  by  making  It  enjoyable  and  affordable.  In  Illinois  alone, 
more  than  32  million  visitors  were  expected  to  contribute  some  $12.8  billion  to 
our  economy  In  1989.  Tourism  Is  unique  because  of  the  tremendous  Impact  It  has 
upon  non-tourist  Industries.  Restaurants,  car  rentals  and  specialty  shops  are 
Just  a few  of  the  retail  businesses  that  benefit  from  an  Influx  of  visitors. 
No  other  economic  activity  affords  the  growth  potential  that  tourism  does,  and 
no  other  medium  of  exposure  offers  such  opportunities  for  selling  U.S. 
products . 

Concluding  the  specially-designated  month  was  World  Trade  Week,  and  Illinois 
continued  to  work  in  tandem  with  the  U.S.  Department  of  Commerce,  which  has 
been  active  for  the  past  60  years  In  focusing  attention  on  the  Importance  of 
International  trade.  Export  expansion  increased  dramatically  In  1989  as  the 
world  marketplace  grew,  both  In  terms  of  population  and  demand  for  goods  and 
serv  I ces . 


2 . ”,  . . continue  to  pursue  the  establishment  of  a World  Trade  Center  and  the 

creation  of  a unified,  comprehensive  export  services  delivery  system  . . ." 


The  continuing  development  of  the  Illinois  World  Trade  Center  showed 
significant  progress  In  1989.  The  IWTC  became  fully  operational  with  all 
programs  and  services  In  place,  Including  the  Export  Tradinn  Company 
(EXILL),  which  received  its  federal  Certificate  of  Review  on  April  28, 
1989.  Additionally,  the  IWTC  opened  Its  first  "satellite"  centers  in  1989 
— in  Glen  Ellyn,  Peoria,  Edwardsvllle  and  Springfield. 


The  Illinois  World  Trade  Center  launched  a statewide  membership  drive  in 
June,  1989.  As  a private,  not-for-profit  organization,  the  IWTC  must  rely 
on  membership  sales  for  continued  growth.  As  a member  of  the  104-member, 
world-wide  World  Trade  Centers  Association,  the  IWTC  stresses  member 
serv I ces . 


L I eutenant 
should  be 
act  I v 1 1 i es 
to  sma  Her, 


Governor  George  Ryan,  Chairman  of  the  IWTC,  stated  that  the  IWTC 
"of  great  assistance  In  pooling  the  many  International  trade 
provided  in  this  State;  making  those  activities  more  accessible 
new-to-expor t firms." 


Noting  that  although  the  45-story  Illinois  WTC  Tower  has  not  yet  been 
built,  Ryan  said  the  Illinois  WTC  Chicago  has  nonetheless  been  up  and 
running  since  May,  1988  using  interim  space. 

"The  World  Trade  Center  Is,  in  fact,  open  and  providing  services  to 
Illinois  businesses.  We've  spent  the  last  year  organizing  our  programs. 
That  task  Is  substantially  completed,  and  we're  kicking  off  this  membership 
drive  to  allow  us  to  become  fully  operational,"  the  Chairman  said. 


Located  on  a 4.3  acre  site  Just  north  of  the  Chicago  River  between  Dearborn 
and  Clark  Streets,  the  Illinois  WTC  Chicago  Is  a $1  billion  mixed-use, 
multi-phased  development.  Phase  I Is  completed  and  features  the  35-story 
Quaker  Tower  Office  Building  ar.d  the  connected  Hotel  Nikko  Chicago.  (The 
I WTC  Chicago  Interim  offices  are  located  on  the  fifth  floor  of  the  Quaker 
Tower . ) 

Next  up:  Phase  II,  which  will  Include  the  development  of  a residential 

high-rise  and  parking  space.  Wrapping  up  with  Phase  III  of  the 

construction  project  will  be  the  IWTC  Tower,  sporting  a blue  crystalline 
glass  exterior  atop  a stone  base  — a structure  that  Is  expected  to  become 
a familiar  landmark  In  Chicago. 

Not  that  the  WTC  facility  and  services  will  In  any  way  be  limited  to 
Chicago.  All  throughout  the  State  will  be  "satellite  offices,"  locally- 
based  centers  to  grant  all  Illinois  businesses  access  to  the  services  and 
benefits  of  the  WTC.  These  satellite  offices  are  to  also  connect  downstate 
Illinois  with  the  International  presence  already  in  Chicago.  That  global 
flavor  Includes  over  70  foreign  bank  branches  and  over  60  foreign 

consulates,  more  than  120  export  management  or  trading  companies,  and  over 
100  International  freight  forwarders  and  custom  house  brokers. 

Key  to  the  IWTC  Chicago  Is  its  broad  range  of  services.  The  facility 

offers  temporary  and  cooperative  offices,  complete  with  phone  answering  and 
mall  forwarding,  access  to  phones,  telefax,  translating  and  secretarial 
services,  and  limited  meeting  facilities. 

Another  valuable  IWTC  feature:  NETWORK,  the  World  Trade  Centers 

Association's  worldwide  electronic  message  system.  NETWORK  allows 

companies  or  Individuals  to  send  messages  around  the  globe  for  a fraction 
of  the  normal  telex  charge,  using  almost  a;  y type  of  computer  terminal 
connected  to  a telephone.  Consider,  for  example,  that  one  Chlcago-area 
company  was  only  In  business  six  weeks  before  completing  deals  over 

NETWORK. 

From  an  organizational  perspective,  the  IWTC  has  two  divisions,  the 
Illinois  World  Trade  Institute,  and  the  Illinois  International  Business 
Center . 

The  Illinois  World  Trade  Institute  provides  export  education  and  language 
programs,  as  well  as  trade  Information  services.  In  addition,  a wide 
variety  of  International  business  seminars  and  training  courses  are 

offered,  many  In  cooperation  with  other  organizations. 

The  Illinois  International  Business  Center  features  NETWORK  and  EXILL,  an 
Export  Trading  Company.  Through  a measure  enacted  by  the  prior  General 
Assembly  (Senate  Bill  1,  sponsored  by  Senator  Penny  Severns),  the  Illinois 
Export  Council  was  directed  to  develop  a state-fostered  Export  Trading 
Company  (ETC).  Delegates  to  the  1988  Illinois  Conference  on  Small  Business 
Exports  also  voted  for  the  creation  of  a state-sponsored  ETC  In  the  private 
sector . The  goal:  to  assist  businesses  entering  export  markets.  EXILL 

Company  Is  a public-private  partnership  designed  to  accomplish  Just 


Trading 

that. 


By  conducting  market  research,  locating  foreign  buyers,  and  In  general 
handling  most  of  the  administrative  burden  of  International  transactions, 
an  ETC  helps  make  an  export  transaction  almost  as  simple  as  a domestic  sale 
for  the  participating  small  businesses.  Typically  all  this  leaves  for  the 
small  business  to  do  Is  to  produce  the  goods  under  an  export  order  and  to 
collect  Its  sales  price  from  the  transaction. 

There  Is  a basic  difference  between  EXILL  and  most  private  ETC's,  however. 
That  Is,  EXILL  Is  designed  to  encourage  export  Independence  In  small 
companies;  to  help  empower  them  to  eventually  go  out  and  make  It  on  their 
own  In  the  International  market. 

Although  not  limited  In  the  types  of  companies  It  can  serve,  EXILL  has 
Initially  concentrated  on  helping  to  market  Illinois  coal,  forestry 
products,  and  value-added  agricultural  products.  In  April,  the  Illinois 
Export  Council  and  the  Office  of  Coal  Marketing  In  the  Illinois  Department 

of  Energy  and  Natural  Resources  signed  a memorandum  of  understanding  to 

Jointly  assist  In  EXILL's  coal  marketing  efforts.  In  September,  a 
cooperative  effort  was  undertaken  between  the  Illinois  Export  Council,  the 
Illinois  World  Trade  Center  and  various  other  State  Agencies  and 
Departments  to  develop  an  Illinois  hardwood  marketing  Initiative.  The 
first  step  of  this  Initiative  was  the  creation  of  the  Illinois  Hardwood 
Export  Association  (IHEA)  within  the  Illinois  World  Trade  Center.  The  I HEA 
consists  of  some  of  the  major  hardwood  producers  In  Illinois,  bringing  an 
industry  focus  to  the  initiative.  Similar  agreements  and  Initiatives  are 

currently  being  developed  with  other  state  departments  interested  In 
promoting  Illinois  exports. 

As  a public/private  partnership,  the  Illinois  World  Trade  Center  works  to 
coordinate  the  many  international  trade  activities  provided  in  Illinois, 

making  those  actlvit  es  more  visible  and  accessible  to  smaller,  new-to- 
export  firms.  The  IWTC  is  a catalwst  for  program  cooperation. 

Illinois  World  Trade  Center  Association  members  have  access  to  a vast  array 
of  services,  either  free  or  at  a reduced  rate.  And  similar  services  often 
are  available  through  World  Trade  Centers  worldwide,  since  there  is  a 
reciprocity  agreement  among  members  of  the  World  Trade  Centers  Association. 
These  services  Include  the  following: 

* Trade  Information/Market  Research  Services 

* Trade  Education  Services 

* Trade  Missions 

* Export  Trading  Company  Assistance 

* International  L Ibrary/ Informat  Ion  Center 

* Foreign  Language/Trans lat lon/Cul tura I Services 

* Business  Services  (e.g.,  secretarial,  temporary  offices,  discount 
computer  services,  and  travel  arrangements) 

* Access  to  the  NETWORK  Communications  System  (Including:  Electronic 
Mailbox;  Member  Database;  Buy  and  Sell  Trade  Leads;  and  Telex  Link). 


Through  the  IWTC,  Illinoisans  can  become  a partner  with  the  more  than 
400,000  companies  worldwide  currently  affiliated  with  a World  Trade  Center. 


. . continue  [the]  push  for  a comprehensive  export  data  base  . . . [and] 
seek  the  assistance  and  cooperation  of  the  federal  government." 


As  was  stated  In  last  year's  Report,  a primary  Export  Council  objective  for 
each  of  the  past  four  years  has  been  to  Improve  the  quality  of  available 
Information  about  Illinois'  International  trade,  particularly  trade  flow 
statistics.  Such  statistics,  combined  with  timely  and  accurate  Information 
on  Illinois  companies  will  allow  state  policymakers  to  more  accurately 
target  the  State's  resources  by  matching  services  to  companies  that  need 
them  most.  Marketing  efforts  can  then  be  more  focused.  Unfortunately, 
there  exists  no  source  of  data  which  adequately  measures  trade  wholly 
originating  In  or  destined  for  Individual  states.  The  state  relies 
entirely  on  the  International  trade  reporting  services  of  the  federal 
government  which  Is  only  now  moving  In  the  direction  of  Increased 
disaggregation  of  trade  flow  statistics  on  a state-by-state  basis. 

The  most  comprehensive  data  on  U.S.  trade  flows  is  compiled  and  published 
by  the  U.S.  Bureau  of  Census  and  reported  by  the  Commerce  Department. 
These  statistics  are  most  commonly  used  to  describe  Illinois'  International 
trade  flows  and  are  derived  from  information  on  the  Shipper's  Export 
Declaration  (SED)  form  which  must  by  law  be  submitted  whenever  making  an 
export  shipment  valued  at  more  than  $1,500.  Trade  flow  figures  based  upon 
this  data  only  measure  trade  passing  through  Illinois  ports  and  customs 
districts  and  not  necessarily  originating  In  or  destined  for  the  State  of 
Illinois  a I one . 

While  not  sufficiently  disaggregated  to  give  a more  accurate  picture  of 
Illinois'  trade  flow  trends,  this  data  nonetheless  provides  us  with  useful 
information  on  overall  trade  n^tterns  and  market  dynamics. 

In  response  to  numerous  requests  from  local  and  state  governments,  the 
Census  Bureau  conducted  a pilot  study  In  1986  to  determine  the  feasibility 
of  publishing  export  data  which  would  show  the  state  of  origin  of  the 
exporter  by  Including  the  zip  code  of  the  exporter  of  record  on  the  SED 
form.  In  January  1987,  the  Census  Bureau  began  providing  its  new  Origin 
and  Destination  (0  & D)  data  sets  to  the  general  public  for  a fee  of  $6,000 
per  year.  While  this  new  level  of  data  collection  and  provision  of  this 
additional  service  Is  a step  in  the  right  direction,  there  are  still 
several  flaws  In  the  method  of  data  collection.  Most  notable  of  these  is 
the  fact  that  the  exporter  of  record  Is  not  necessarily  the  producer  of  the 
goods  being  shipped  abroad.  Rather,  the  exporter  may  be  an  export  trading 
company,  a freight  forwarder  or  some  other  intermediary.  In  many  cases,  it 
is  simply  the  party  holding  title  to  the  merchandise  at  time  of  shipment. 

A third  data  set  which  is  commonly  used  to  produce  a figure  of  Illinois 
exports  is  the  Census  Bureau's  Annual  Survey  of  Manufacturers  (ASM)  which 
seeks  to  determine  the  value  of  exports  by  key  Industries  In  each  state. 

Unfortunately,  while  the  ASM  does  provide  useful  information  on  each 
state's  exports  of  manufactured  goods,  no  data  are  collected  on  the 
destinations  of  these  exports.  Another  shortcoming  of  this  data  set  Is  Its 
lack  of  timeliness  and  the  data  does  not  cover  exports  of  farm  products  or 
raw  mater  I a I s . 


In  the  absence  of  more  disaggregated  data,  those  seeking  to  describe  the 
International  trade  activities  of  Illinois  commonly  resort  to  the  use  of 
Bureau  of  Census  data  on  trade  passing  through  ports  and  customs 
districts.  The  use  of  this  data  without  reference  to  Its  limitations 
frequently  leads  to  the  publication  of  misleading  Information  regarding 
Illinois'  International  trade.  However,  In  spite  of  shortcomings,  this 
data  Is  still  useful  for  showing  Important  trade  flow  trends,  and  providing 
marketing  Information. 

The  1988  Omnibus  Trade  Act  specifically  mandated  the  development  and 

maintenance  of  an  export  promotion  data  system  containing  detailed  data  on 
both  domestic  and  foreign  operations.  This  data  system  was  to  be  available 
through  a new  National  Trade  Data  Bank,  which  was  to  have  two  major 
components.  The  first  would  contain  generalized  and  aggregate  data 

providing  an  overview  of  country  and  market  conditions  while  the  second 
component  would  offer  detailed  Import  and  export  data  on  a state-by-state 
basis.  The  Trade  Act  Imposed  a two  year  schedule  for  the  establishment  of 
the  Data  Bank. 

An  August,  1989  notice  contained  In  the  Federal  Register  advised  that  the 
National  Trade  Data  Bank  (NTDB)  will  actually  consist  of  two  basic  sections 
(1)  The  Export  Promotion  Data  System  (EPDS)  which  will  contain  data  on 
Industrial  sectors  and  markets  of  foreign  countries  to  be  of  Interest  to 

businesses  engaged  In  export-related  activities;  and  (2)  The  International 

Economic  Data  System  (IEDS)  which  will  contain  current  and  historical 
information  useful  to  policymakers  and  analysts  concerned  with 
International  economics.  From  the  examples  cited  In  the  Reg  I ster  it 
appears  that  Commerce  has  put  together  a comprehensive  list  of  statistics 
and  other  Information  which  should  maximize  the  value  of  the  Data  Bank. 
However,  the  actual  content  of  the  Data  Bank  will  be  determined  in  part  by 
the  resources  and  budget  available  to  the  USDOC  and  other  federal  agencies 
supplying  data.  Certain  data  may  be  added  as  resources  and  budget  permit. 

The  Federal  Register  noted: 

"The  Department  of  Commerce  ...  Is  doing  everything  possible,  within  the 
tight  limits  of  the  Department's  budget,  to  get  the  system  into  operation 
by  the  August  1990  date  . . . The  NTDB  Is  an  advanced  and  complex 
Information  distribution  system  requiring  time  and  substantial  development 
and  data  conversion  costs  to  the  Department  . . . and  the  other  federal 
agencies  supplying  data.  Nothing  In  this  notice  should  be  construed  to 
guarantee  that  the  NTDB  will  be  complete  with  all  described  features; 
features  described  In  this  notice  but  not  Initially  available  will  be  added 
as  resource  and  budget  availability  permit." 

At  the  same  time  that  the  Federal  Government  has  been  moving  towards  the 
National  Trade  Data  Bank,  we've  been  trying  to  develop  our  own  Illinois- 
specific  database  to  enable  us  to: 

Identify  firms  best  suited  to  take  advantage  of  specialized  trade 

I eads . 

Target  firms  as  prime  candidates  for  Joint  ventures. 

Provide  a bank  of  trade  statistics  for  forecasting  international 

trends  and  tendencies. 


Identify  potential  participants  for  Shared  Foreign  Sales  Corporations, 
the  Illinois  Export  Development  Authority,  and  the  new  Illinois  World 
Trade  Center  . 

We're  making  substantial  progress  — doubling  the  number  of  Identified 
exporters  In  the  past  twelve  months.  We  now  have  some  7,200  firms  on  file. 

But  It's  Important  to  keep  that  number  In  perspective.  A December,  1988 
article  In  Exporter  magazine  estimated  that  86,500  “Infrequent  Exporters" 
(those  companies  making  more  than  2 export  shipments  and  less  than  50 
export  shipments  In  one  calendar  year)  generate  11.5%  of  all  export 
shipments  from  the  U.S.  and  9. IX  of  the  value  of  manufactured  goods 
exports.  "Growing  Exporters"  (those  companies  making  51  or  more  shipments 
but  less  than  250  shipments  In  one  calendar  year)  are  believed  to  account 
for  9.9%  of  all  exporting  companies  and  generate  12. 8X  of  total  value. 
"Frequent  Exporters"  (those  companies  making  251  or  more  export  shipments 
In  one  calendar  year)  represent  only  about  3.6X  of  all  exporting  companies 
but  generate  about  71%  of  total  export  shipments  and  generate  about  79%  of 
total  export  value. 

With  a reliable  database,  the  government  and  service  providers  can  identify 
those  13,500  companies  making  90%  of  the  shipments  and  target  assistance 
efforts  to  those  86,500  Infrequent  exporters  and  attempt  to  boost  their 
performance.  These  infrequent  exporters  are  the  ones  that  most  need  the 
services  of  state  and  federal  government. 

The  inescapable  conclusion  appears  to  be  that  the  problem  isn't  too  few 
exporters,  or  that  even  that  the  per  shipment  values  are  too  low,  but  that 
there  are  too  few  export  shipments  among  86,500  or  more  existing  Infrequent 
expor  ters . 

The  Exporter  magazine  article  focused  on  frequency  of  transactions  because 
exporting  expertise  Is  frequency-related  not  value-related.  Large 
exporting  companies  are  usually  large  because  they  ship  more  frequently, 
not  because  they  make  a few  large  shipments. 

Also,  from  a practical  standpoint,  export  costs  are  usually  transaction- 
related,  not  value-related.  Insurance  Is  the  only  fee  in  the  process 
related  to  value  (and  consular  Invoices  in  some  cases)  and  freight  of 
course  is  related  to  weight  or  volume.  Everything  else  is  per 
transact  ion.  Trading  Companies  are  supposed  to  be  the  solution  to  the 
Infrequent  exporter  problem.  But  we  need  the  database  to  identify  the 
infrequent  exporters  in  the  first  place. 

So  the  Issue  comes  back  to  the  progress  of  the  federal  government  in 
pursuing  the  National  Trade  Data  Bank.  The  major  point  now  seems  to  be  to 
ensure  adequate  funding.  In  1988,  for  example,  the  item  in  the  Census 
Bureau's  budget  that  provided  for  running  the  database  was  lined  out  by 
0MB.  Perhaps  we  need  to  do  a better  Job  In  explaining  that  knowing  how 
many  exporters  there  are  and  where  they  are  located  and  how  frequently  they 
ship  and  what  the  values  of  the  shipments  are  should  be  of  significant 
Importance  In  shaping  the  nation's  trade  policy.  Council  Chairman, 
Lieutenant  Governor  Ryan,  met  with  U.S.  Secretary  of  Commerce  Robert 
Mosbacher  In  December,  1989  to  urge  the  timely  completion  of  the  NTDB . 
Clearly,  our  progress  at  the  state  level  on  this  Issue  will  be  inextricably 
tied  to  progress  at  the  federal  level. 


4. 


" . . . again  promote  International  education  . . . [and]  prepare  an  overall 

strategic  plan.” 


Lieutenant  Governor  Ryan  and  the  Export  Council  have  been  promoting  the 
Importance  of  “International  education”  (foreign  languages,  cultural 
awareness  and  geography)  for  the  past  five  years.  In  1988,  HB  2780  was 
offered  for  the  General  Assembly's  consideration  — legislation  crafted 
with  the  cooperation  and  assistance  of  Illinois  educators  and  business 
people.  HB  2780  would  have: 

1)  Established  state  capitation  grants  as  Incentives  for  local  school 

districts  to  increase  the  enrollment  of  K-12  students  In  foreign 
language  courses. 

2)  Established  a 1-year  pilot  program  to  expand  and  Improve  the  K-12 

foreign  language  curriculum. 

3)  Established  foreign  language  "cooperative  grants"  to  help  school 

districts  with  curriculum  development.  In  cooperation  with  higher 
education  institutions. 

4)  Empowered  the  Board  of  Higher  Education  to  provide  grants  to  assist 
curriculum  development  In  critical,  but  less  commonly  taught, 

I anguages . 

5)  Created  a series  of  summer  language  academies  for  secondary  level 
students . 

6)  Required  DCCA  and  the  State  Board  of  Education  to  establish  and 

maintain  an  International  Resource  Clearinghouse  to  assist  educators 
and  business  people. 

The  General  Assembly  did  not  approve  HB  2780,  but  the  need  for 
International  education  Is  greater  than  ever.  That  need  was  forcefully 
articulated  In  a Report  Issued  in  May,  1989  by  the  Task  Force  on 
International  Education  of  the  National  Governors'  Association.  That 
report  concluded,  as  Lieutenant  Governor  Ryan  did  five  years  ago,  that 
without  additional  training  in  International  studies  Americans  will  be 
"out-  competed  in  the  world  market."  Virginia's  Governor  Bailies,  the  NGA 
Chairman  In  1989,  argues  that  Americans  "do  not  know  the  languages,  the 
cultures  or  the  geographic  characteristics  of  our  competitors." 

The  N.G.A.  report  set  out  various  educational  goals.  Including  support  for: 

* Establishing  international  education  as  part  of  the  basic  education  of 
all  students  — Improving  the  curricula  and  expanding  assessment 
systems . 

* Increased  business  and  community  support  for  International  education. 
Providing  business  community  access. 

* Expansion  of  the  foreign  language  curriculum  — offering  languages  as 
early  as  the  first  grade  and  in  summer  programs. 

* Training  more  teachers  In  international  Issues  — providing  in-house 
training  and  establishing  resource  centers. 


More  Innovative  use  of  communications  technology. 


* 


* Improvement  of  co I I ege- 1 eve  I programs. 

* Requiring  an  International  aspect  In  all  college  majors,  especially  In 
business  school  programs. 

The  report  also  called  for  cooperation  and  additional  support  from  the 

business  community  for  International  education  In  public  schools.  As 
Governor  Bailies  noted,  we  must  have  a new  "emphasis  on  geography  and 
language  In  our  classrooms". 

Since  the  Spring  of  1988  when  HB  2780  was  considered,  several  Important 
developments  have  occurred: 

1)  With  the  temporary  tax  Increase  of  1989,  additional  state  money  was 

made  available  for  education.  Some  $500,000  was  Included  in  the  SBE 

request  (and  approved)  for  foreign  language  expansion  In  the  current 
FY  90  budget . 

2)  The  Illinois  World  Trade  Center  has  been  established. 

The  development  of  the  World  Trade  Center  Is  significant  to  this  Issue 

because  one  of  Its  organizational  subdivisions  Is  the  World  Trade 

Institute,  and  within  the  Institute  Is  the  Center  for  International 
Education  (C.I.E.).  The  World  Trade  Center  seeks  to  serve  as  a catalyst 
for  International  trade  activities  In  Illinois,  and  the  Institute 

incorporates  a business/university  consortium  to  ensure  that  our  current 
(and  future)  work  force  Is  literate  In  the  skills  necessary  for  a global 
marketplace.  The  C.I.E.  will  try  to  help  Improve  the  International  studies 
curricula  in  Illinois'  elementary  and  secondary  schools  and  our  ^ost- 
secondary  Institutions,  by  ensuring  that  academic  curricula  accurate'v 
reflect  the  needs  of  the  State's  businesses  involved  with  International 
trade.  The  C.I.E.  will  develop  the  International  Resource  Clearinghouse  to 

assist  teacher  training  and  to  identify  information  resource  and  training 
opportunities.  The  World  Trade  Center  satellite  office  network  will  al’ow 
regional  locally-based  training  programs,  coordinated  with  the  State's 
SBDC's  and  community  colleges. 

For  funding,  the  C.I.E.  will  seek  support  from  federal,  state  and  private 
sources.  The  funding  will  be  used  to: 

1)  Review  the  international  education  curricula  of  Illinois'  post- 
secondary Institutions. 

2)  Review  the  International  education  curricula  of  the  State's  elementary 
and  secondary  schools  — and  determine  how  course  offerings  are 
Influenced  by  the  standards  demanded  by  the  post-secondary 
I nst I tut  ions . 

3)  Summarize  the  curricula  review  findings  for  business  and  corporate 
leaders  In  the  IWTC  and  for  local  economic  development  organizations 
participating  In  the  Institute  Coordinating  Council. 


4)  Assess  the  practical  "International"  skills  required  by  workers  In 

Illinois  businesses,  or  I Ike ly  to  be  required.  Also  assess  the 
"International  education"  needs  of  the  state  and  local  government 

agencies. 

5)  Determine  how  the  current  International  education  curricula  are 

meeting  the  defined  needs,  and  determine  the  effectiveness  of  teaching 
methods . 

6)  Recommend  appropriate  curricula  Improvements,  Incorporating 
suggestions  from  business  leaders  and  local  economic  development 
organ  I zat Ions . 

7)  Help  organize  teacher  training  programs  and  summer  Institutes  for 

students  to  help  them  understand  the  Importance  of  a balanced, 
Integrated  approach  to  International  education. 

8)  Prepare  the  necessary  materials  and  maintain  a clearinghouse  for 
Information  resources  and  training  opportunities. 

The  C.I.E.  of  the  World  Trade  Center  can  be  the  catalyst  for  the  divergent 
Interests  of  business,  higher  education,  and  elementary/secondary 

education.  Hopefully,  the  C.I.E.  can  redefine  International  education  as 
an  economic  issue,  and  lead  the  effort  towards  appropriate  curricula 
Improvements . 

The  State  Board  of  Education  can  increase  funding  for  International 

education  and  also  move  towards  curriculum  changes  — expanding  the  range 
of  offerings  and  expanding  the  learning  sequence  downward  to  earlier 
grades.  The  summer  Institutes  need  to  be  organized  and  teacher  training 
begun . 

What's  needed,  clearly,  Is  an  Improved  international  studies  component  In 
our  schools  — to  enable  Illinois  to  develop  a coherent  and  clearly 
directed  trade  strategy.  The  goal  of  the  C.I.E.  Is  to  nurture  the  growth 
of  International  commerce  by  providing  education,  information  and  applied 
research  for  the  international  business  community  throughout  Illinois. 

By  pursuing  the  above  objectives,  the  Center  for  International  Education 
within  the  IWTC  will  help  identify  specific  policy  recommendations  for  the 
General  Assembly's  consideration. 


" . . . assist  marketing  efforts  for  IEPA  and  export  financing  as  well  as 

[promote]  the  tax  breaks  offered  by  FSC's." 


During  1989  the  Council  worked  with  Illinois  Export  Development  Authority 
staff  to  focus  efforts  on  Increasing  the  Illinois  business  community's 
awareness  of  lEDA's  export  financing  program.  These  efforts  have  resulted 
in  considerable  interest  expressed  on  the  part  of  companies.  lEDA's 
program  is  attractive  because  In  addition  to  offering  financial  assistance, 
the  program  often  enables  companies  to  offer  more  competitive  terms  to 
foreign  buyers  and  all  but  eliminates  the  risk  of  financial  loss. 

I EDA  has  attempted  to  reach  companies  both  directly  and  Indirectly.  Over 
20  new  banks  were  approved  to  participate  In  the  I EDA  program  In  1989, 
bringing  the  number  of  participating  banks  up  to  100.  The  banks  serve  as  a 
referral  system  by  informing  their  customers  of  the  availability  of  I EDA 


financing.  I EDA  has  also  enlisted  the  help  of  Chambers  of  Commerce,  Small 
Business  Development  Centers  and  Economic  Development  programs  throughout 
the  state  to  refer  companies  who  might  be  Interested  In  I EDA  financing. 

Efforts  to  reach  companies  directly  Included  two  separate  mailings  of 
general  promotional  material  on  I EDA  to  Illinois  manufacturers.  The 
mailings  totalled  over  4,000  pieces.  Follow-up  calls  were  made  to 
recipients  of  the  mailings.  The  results  were  over  300  companies  that 
requested  additional  Information  and  applications  for  the  program. 

The  Council  promoted  IEDA  In  Its  Update  newsletter,  and  I EDA  staff  members 
participated  In  more  than  40  Informational  seminars  around  the  state. 


11 . . . pursue  the  Israel  and  Canada  Initiatives  and  examine  opportunities 

for  other  trade  * re  I at lonsh I ps  * . ” 


As  1988  drew  to  a close,  the  Canadian  Senate  formally  approved  the  Free 
Trade  Agreement  between  the  United  States  and  Canada,  thereby  ushering  In 
with  the  new  year  an  historic  trade  pact  between  the  two  neighbors. 

The  already  thriving  U.S. -Canada  trade  relationship  should  flourish  even 
more,  giving  new  meaning  to  President  John  F.  Kennedy's  remarks  to 
Canadians  over  25  years  ago:  "Geography  made  us  neighbors.  History  made 
us  friends,  and  economics  has  made  us  partners." 

Nowhere  is  the  economics  of  the  partnership  more  Important  than  In  the 
midwest.  Illinois  rates  Canada  as  its  number  one  foreign  customer,  and  is, 
among  all  the  other  states,  the  fourth  largest  trading  partner  that  Canada 
has . 

Consider,  for  example,  that  over  $6  billion  worth  of  commodities  was  traded 
between  Illinois  and  Canada  in  1986.  The  Prairie  state  imported  some  $3.1 
billion  worth  of  Canadian  products  In  1986,  Including  crude  petroleum  ($796 
million),  trucks  and  truck  chassis  ($308  million),  newsprint  paper  ($268 
million),  motor  vehicle  engines  and  parts  ($185  million),  organic  and 
inorganic  chemicals  ($140  million),  and  softwood  lumber  ($117  million). 
Illinois  exports  to  Canada  totalled  $2.95  billion  in  1986  and  included 
motor  vehicle  engines  and  parts  ($403  million),  front-end  loaders  ($105 
million),  combine  reapers  and  threshers  ($93  million),  tractor  engines  and 
parts  ($89  million),  newspapers,  magazines  and  periodicals  ($81  million), 
telecommunications  equipment  ($74  million),  and  computers  ($69  million). 

The  service  Industry  Is  a $25  billion  business  In  Illinois,  and  the  state's 
service  trade  with  Canada  Is  estimated  to  exceed  $1.2  billion. 

In  addition,  approximately  230,000  Car.adians  visited  Illinois  In  1986, 
spending  some  34  million  tourism  dollars. 

And  more  than  $1.6  billion  was  Invested  by  Canada  In  Illinois  in  1985  — 
representing  about  18%  of  the  state's  total  foreign  investment. 

One  group  that  should  experience  significant  benefits  from  the  FTA  Is  the 
state's  smaller  businesses.  For  many  of  the  small,  new-to-expor t 
companies,  Canada  is  frequently  the  nation  of  preference  for  "getting  Into" 
the  export  market.  Obviously  Canada  Is  nearby,  but  that  nation's  appeal  to 
small  business  owners  also  lies  in  Its  dependable  and  secure  trade 


environment.  The  FTA  will  eliminate  all  tariffs  between  Canada  and  the 
U.S.  over  the  next  10  years.  Although  many  current  U.S.  exports  already 
enjoy  duty-free  status,  Canadian  tariffs  on  many  other  products  produced  by 
small  businesses  could  be  high  — frequently  ranging  from  10%-25% 
(especially  on  consumer  products).  Eliminating  these  tariffs  will  make 
U.S.  products  more  competitive  and  will  greatly  expand  export  opportunities 
for  small  businesses. 

The  FTA  will  also  help  smaller  firms  compete  for  procurement  opportunities 
presented  by  Canada's  federal  government.  The  FTA  sets  at  $25,000  the 
threshold  at  which  U.S.  suppliers  are  allowed  to  compete  for  Canadian 
federal  government  purchases.  (By  contrast,  the  GATT  Government 
Procurement  Code  covers  procurements  only  at  and  above  $171,000.)  What 
this  translates  Into  Is  an  estimated  $500  million  In  Canadian  contracts  now 
expected  to  be  made  available.  The  government  of  Canada  could  become  an 
Important  customer  for  Illinois  goods  through  the  Ministry  of  Supply  and 
Services,  the  Public  Works  Canada,  and  the  Defense  Construction  Ministry. 
As  U.S.  companies  will  be  allowed  to  bid  for  government  contracts,  many 
industrial  equipment  manufacturers  will  be  allowed  to  develop  Canadian 
markets . 

In  other  areas,  the  Illinois  auto  sector  should  benefit  from  the  FTA  as  It 
curbs  Canadian  performance  requirements  that  distort  trade  and  investment. 
The  sale  of  auto  parts  should  also  stand  to  gain  as  tariffs  are  eventually 
removed.  The  elimination  of  the  Canada  duty  remission  and  drawback 
provisions,  coupled  with  the  new  FTA  rule  of  origin  and  the  phaseout  of 
tariffs,  will  enhance  the  competitive  ability  of  motor  vehicle  and  motor 
vehicle  parts  producers. 

What  other  pluses  can  be  expected?  Over  a five-year  period,  the 
restriction  on  used  automobiles  will  be  eliminated.  Publishing  and 
printing  firms  In  Illinois  should  greatly  benefit  from  the  FTA  as  It  will 
lift  the  current  25%  tariff  on  nub  I I cat  ions , catalogues,  and  advertising. 
For  the  computer  trade,  the  3.9%  duty  will  be  eliminated  immediately,  and 
Illinois  producers  should  now  be  more  price  competitive  with  Canadian 
f I rms . 

But  the  benefits  of  FTA  don't  stop  there.  Service  firms  In  Illinois  will 
benefit  from  the  FTA  as  it  will  remove  some  of  the  problems  faced  in 
dealing  with  shipments  of  internal  publications  and  training  materials. 
Manufacturers  of  consumer  products  should  find  that  the  FTA  allows  more 
cost  efficient  sourcing  and  distribution  opportunities  and  will  provide 
greater  consumer  choice  with  market-driven  prices  on  both  sides  of  the 
border.  Illinois  banks  will  be  able  to  purchase  shares  of  Canadian 
chartered  banks,  and  subsidiaries  of  Illinois  banks  will  be  able  to 
establish  branches  in  Canada  without  the  current  constraint  on  growth, 
capital  and  market  shares. 

For  those  Illinois  firms  considering  a first  contact  with  the  Canadian 
market,  it  Is  advisable  to  seek  a representative  In  Canada  to  help  develop 
marketing  strategies  for  each  sector. 

Canadian  Industries  offering  the  best  Immediate  prospects  for  U.S. 
exporters  are:  computers  and  peripherals,  auto  parts  and  accessories, 
aircraft  and  parts,  telecommunications  equipment,  trucks  and  buses, 
building  products,  plastic  materials  and  resins,  construction  machinery, 


analytical  and  scientific  equipment  and  Instruments,  electronics 
components,  Industrial  organic  chemicals,  and  medical  Instruments  and 
equipment . 

In  addition,  the  telecommunications,  transportation,  energy,  and  financial 
service  sectors  should  be  opened  to  greater  competition  due  to  deregulation 
or  privatization. 

For  the  State  of  Illinois,  the  Export  Council  will  Initiate  a provlnce-by- 
provlnce  examination  of  the  best  trade  prospects  for  smaller  firms.  The 
Council  will  also  look  for  Joint  venture  opportunities  with  smaller 
Canadian  firms  seeking  to  enter  the  U.S.  market,  as  Illinois  presents  an 
Ideal  U.S.  distribution  center. 

The  Important  thing  Is  for  all  Illinois  firms  to  take  the  time  to  assess 
the  Impact  of  the  FTA  and  determine  the  opportunities  presented.  Illinois 
businesses  must  be  pro-active,  taking  the  Initiative  to  recognize  their  own 
strengths  and  weaknesses,  and  then  taking  positive  actions  to  Implement  an 
appropriate  strategic  plan.  Otherwise,  firms  will  find  themselves 
constantly  re-actlng  to  changing  market  conditions. 

The  FTA  does  create  new  opportunities  for  Illinois  firms  — even  small 
businesses.  But  increased  competition  will  be  a fact  of  life  and  Illinois 
firms  need  to  be  prepared.  Each  business  must  know  how  the  Agreement 
affects  It  and  adapt  to  meet  the  challenge. 

The  State's  1988  Agreement  with  Israel,  described  In  last  year's  Report, 
was  also  pursued  on  a product-by-product  basis.  The  Initiative  should 
receive  a further  boost  in  January,  1990,  when  Governor  Thompson  leads  a 
trade  mission  to  Israel. 

Other  trade  relationships  pursued  by  the  Council  in  1989  included  Mexico, 
the  European  Community,  and  Eastern  Europe. 

Lieutenant  Governor  Ryan  began  the  Council's  efforts  in  Mexico  with  a brief 
2-day  visit  to  Mexico  City  in  April,  followed  up  by  return  trips  in  May  and 
June.  Ryan  met  with  President  Carlos  Salinas  de  Gortarl  (who  Just  took 
office  In  December,  1988)  and  the  Secretaries  of  Commerce  and  Tourism. 
Ryan  also  met  with  officials  of  the  country's  foreign  trade  bank,  foreign 
ministry,  and  foreign  trade  office. 

With  some  800,000  residents  of  Hispanic  extraction,  Chicago  Is  bested  only 
by  Los  Angeles  In  terms  of  the  number  of  citizens  from  that  ethnic 
background  living  in  the  U.S.  That  fact,  the  Lieutenant  Governor  has  said, 
only  underscores  the  logic  to  pursuing  a strong  I I I I no  I s-Mex I co  link  on 
trade  and  tour  I sm . 

In  May,  Mexico  put  into  place  new  regulations  that  could  translate  Into  as 
much  as  $5  billion  in  new  investment  from  abroad  within  the  year.  Such  a 
figure  would  represent  a substantial  Jump  from  the  $2  billion  In  foreign 
Investment  that  the  nation  enjoyed  In  1988. 

Currently,  Illinois  has  annual  sales  to  Mexico  of  approximately  $250 
million.  Most  of  those  export  sales  involve  electronic  equipment, 
pharmaceuticals,  tools,  petrochemical  products,  and  manufactured  wares. 

Ryan  noted  that  Illinois  needs  to  more  fully  tap  the  favorable  commerce 
c I imate  wl th  Mex ico. 


Since  taking  office  Salinas  has  put  Into  place  measures  to  ease  his 
country's  49%  limit  on  foreign  Investment  In  Mexican  firms,  permitting 
leeway  when  It  Is  Judged  to  favor  Mexico.  Too,  the  regulations  allow  new 
areas  of  Investments  (such  as  In  the  cement  and  glass  Industries)  and 
provide  an  overall  relaxation  of  various  administrative  tasks  Involved  In 
foreign  Investments. 

Mexico  ranks  as  the  U.S.'s  th I rd- I argest  trading  partner,  while  the  U.S. 
claims  the  number  one  spot  In  Mexico's  list  of  commerce  partners. 

The  preliminary  agreement  buoyed  Ryan's  optimism  about  the  opportunities 
between  Mexico  and  Illinois. 


The  Lieutenant  Governor  reported  his  findings  In  June  to  the  Governor  and 
General  Assembly,  and  recommended  that  the  State  open  a foreign  office  In 
Mexico  City  to  assist  Illinois  companies  wishing  to  do  business  there. 

With  84  million  people,  Mexico  has  the  eleventh  largest  population  In  the 
world.  Its  people  are  young  (63%  are  under  25  years  of  age)  and  literate 
(a  skill  possessed  by  90%  of  the  population).  Education  Is  a definite 
priority  with  Increasing  emphasis  being  placed  on  higher  education. 

Certainly  Illinois  companies  can  be  optimistic  about  the  new  trade 
opportunities  with  Mexico.  Foreign  investment  In  Mexico  has  doubled  In  the 
past  five  years  with  the  U.S.  being  responsible  for  60%  of  this  growth. 
Bilateral  talks  between  the  two  countries  promise  even  more  favorable 
export  conditions  to  come. 

Signaling  the  beginning  of  an  anticipated  "productive  and  prosperous 
International  alliance,"  Lieutenant  Governor  George  H.  Ryan  announced  In 
Mexico  In  late  August  that  the  State  of  Illinois  would  open  a foreign  trade 
office  In  Mexico  City  in  December. 


Mexico's  Chicago-based  Consul  General,  Alejandro  Carrillo,  joined  the 
Lieutenant  Governor  In  declaring  the  Importance  of  the  reciprocal 
Initiative,  saying,  "Having  opened  our  own  offices  for  trade  and  tourism  In 
Chicago  some  20  years  ago,  I am  pleased  that  Illinois  has  made  it  a 
priority  to  establish  a prominent  presence  In  Mexico  City." 


L I eutenant 
de legat Ion 
conferred 
ownersh I p 
recent  I y 
I nvestment 


Governor  Ryan  was  accompanied  in  Mexico  by  an  Illinois 

of  nearly  50  public  and  private  sector  representatives.  They 
with  Mexican  officials  and  discussed  the  country's  new  foreign 
and  International  trade  laws.  These  liberalized  regulations. 
Instituted  by  President  Salinas,  are  designed  to  increase 

and  Imports  In  previously  restricted  economic  sectors. 


An  official  State  of  Illinois  Dinner,  featuring  all  domestic  food  products, 
highlighted  the  trade  mission  to  Mexico  City.  Ryan,  commenting  on  the 
prospect  for  continued  growth,  said,  "Illinois  is  one  of  the  first  states 
to  recognize  the  significance  of  Mexico's  revitalized  economy.  With  this 
Initiative,  we  will  actively  encourage  our  firms  to  consider  a foreign 
market  that  they  may  have  overlooked  In  the  past." 


Governor  Thompson  formally  opened  the  State's  Mexico  City  Office  In 
December.  This  Is  the  State's  eighth  overseas  trade  office  operated  and 
administered  by  DCCA. 


To  pursue  relationships  In  the  E.E.C.,  the  Council  participated  In  the 
U.S.A.  pavilion  at  the  Great  April  Fair  '89  In  Milan,  Italy.  The  Fair 
attracted  over  1.5  million  visitors.  Country-specific  efforts  will  be 
pursued  In  1990. 

Finally,  the  Council  Is  examining  ways  to  help  Illinois  firms  compete  for 
the  new  opportunities  provided  In  Eastern  Europe  — particularly  Poland  and 
Hungary.  The  Council  will  aggressively  pursue  such  efforts  In  1990. 


".  . . again  seek  to  expand  the  export  Internship  program  as  It  proves  a 

valuable  aid  for  new-to-expor t firms.11 


The  Illinois  General  Assembly  created  the  Export  Development  Internship 
Program  In  September,  1985  and  directed  that  It  be  administered  by  the 
Illinois  Export  Council.  A cooperative  venture  among  State  government,  the 
business  community,  and  academic  Institutions,  the  Internship  matches  the 
energy  and  emerging  skills  of  students  (college  - senior  and  graduate 
level)  with  the  needs  of  new  or  existing  exporters. 

The  program  pursues  two  goals: 

* to  provide  practical  learning  experiences  to  quality  students;  and 

* to  develop  the  export  capabilities  of  small  and  medium-sized  firms 
that  may  not  otherwise  have  the  expertise  or  manpower  to  enter 
International  markets. 

In  1989,  eight  Illinois  small  businesses  initiated  or  expanded  their 
present  exporting  programs  through  the  placement  of  Interns  by  the  Illinois 
Export  Council.  These  Interns  are  involved  with  a broad  array  of 
manufacturing  interests. 

Students  selected  to  intern  with  a government  agency  are  placed  with  one  of 
the  four  participating  State  bodies:  Department  of  Commerce  and  Community 

Af fa  I rs/ I nternat Iona  I Business  Division,  Department  of  Agriculture/ 

International  Business  Division,  Illinois  Export  Development  Authority,  or 
Illinois  Export  Council. 

Possible  tasks  to  be  performed  by  the  student  include  designing  promotional 
materials,  preparing  statistical  and  forecast  models,  and  assisting 
exporters  that  are  seeking  government  help  with  market  research  and 
development  plans. 

Government  Internships  generally  run  six  months  ( Januar y-Ju I y ) with  the 
possibility  of  an  extension.  The  length  of  government  Internships  is 
determined  by  the  participating  university  and  government  agency. 

An  educational  stipend  of  $1,250  per  month  Is  paid  to  each  undergraduate 
Intern  and  $1,500  per  month  to  each  graduate  level  Intern  during  the  term 
of  the  Internship.  For  the  small  business  itself;  new-to-exportlng 
businesses  pay  one  third  of  the  Intern's  stipend,  while  existing  exporters 
pay  two-thirds  of  the  stipend. 

This  stipend  assumes  that  an  Intern  will  spend  at  least  40  hours  per  week 
at  the  participating  business  or  agency.  The  stipend  will  be  prorated  for 
Internships  of  less  than  40  hours  per  week. 


This  Internship  has  come  to  be  recognized  as  one  of  the  most  Innovative  and 
successful  programs  of  Its  kind  In  the  nation.  We  hoped  to  expand  our 
scope  In  1989,  but  were  limited  due  to  lack  of  resources.  In  1990,  the 
program  again  hopes  to  expand  to  allow  more  students  the  opportunity  to 
have  hands-on  experiences  In  International  trade,  and  enable  more  small 
firms  to  accomplish  their  foreign  marketing  goals. 


8 . ",  , . continue  the  'Made  In  Illinois'  Gift  Guide  — supported  by  private 

funds . " 


In  1988,  the  Council  supported  the  production  of  the  first  Made  In  Illinois 
guide,  consistent  with  our  fundamental  commitments  to  small  business  and 
rural  development.  Made  In  Illinois  Is  a consumers  guide  to  gift  products 
from  nearly  100  Illinois  small  businesses  — the  project  Is  coordinated  and 
promoted  statewide  by  Lieutenant  Governor  Ryan's  wife,  Lura  Lynn. 

The  purpose  of  the  catalog  Is  to  promote  the  many  fine  small  producers  In 
Illinois  and  Introduce  their  products  to  a larger  market.  By  sharing 
advertising  costs  as  a group,  and  encouraging  the  state  to  assist  with 
printing,  these  small  businesses  are  able  to  market  their  products 
statewide  In  a first-class,  color  catalog  — an  undertaking  that  Is  often 
too  costly  for  many  small  businesses  to  do  alone. 

In  1988,  some  30,000  copies  were  printed  initially,  and  due  to  overwhelming 
demand  a second  printing  of  10,000  copies  was  necessary.  In  1989,  50,000 
copies  of  the  Gu I de  were  printed  and  distributed.  Included  within  the 
catalog  were  mall  order  forms  that  link  the  producers  directly  with  the 
consumers.  Also,  In  the  back  of  the  Gu I de  is  an  Index  by  county  to  help 

people  locate  the  small  businesses  near  them. 

Each  advertiser  must  demonstrate  that  it  Is: 

* an  established  small  business  as  defined  by  the  Illinois  Small 
Business  Purchasing  Act  and  Is  in  compliance  with  all  Illinois 
licensing  and  tax  requirements. 

* capable  of  responding  to  all  phone  and  mall  orders  generated  by  an 

advertisement  In  the  Made  In  Illinois  Gift  Guide. 

* capable  of  filling  all  orders  for  Its  products  within  four  to  six 

weeks  of  receipt  of  order. 

* offering  products  that  derive  over  50%  of  their  value  from  Illinois 

materials  and  labor,  that  they  are  consistent  in  quality  and 
availability,  and  that  they  are  fairly  represented  through  the 
Information  and  samples  provided  for  the  catalog  ad. 

* aware  that  it  accepts  all  product  liability,  and  responsibility  for 

the  accuracy  of  all  information  provided  for  the  catalog. 

Mrs.  Ryan  continues  to  spearhead  the  project  and  prepare  the  1990  Issue  for 
publication  this  summer. 


".  . . again  examine  the  possibility  of  an  Export  SBIR  Program  to  encourage 

Innovat ion. " 


9. 


The  Council  continues  to  support  an  export  version  of  the  Small  Business 
Innovation  Research  program,  and  In  fact  supported  Senator  Severns  proposal 
as  contained  In  SB  768.  However,  that  legislation  did  not  win  final 
approval  and  no  further  progress  has  been  achieved  to  date. 


1 0 . " . . . continue  to  promote  Sister  Cities." 

As  Chairman  of  Illinois  Sister  Cities,  Lieutenant  Governor  Ryan  actively 
promotes  the  program  as  a means  of  trade  development. 

In  cities  and  towns  across  the  state,  local  small  businesses  and  municipal 
officials  have  Initiated  a link  with  cities  from  throughout  the  world  In 
special  trade  relationships  and  cultural  exchanges. 

Sister  Cities  International  represents  more  than  785  cities  In  the  U.S., 
who  have  links  to  over  1,000  cities  In  87  foreign  nations. 

The  national  program  lists  the  following  benefits  of  the  program  for 
participating  communities: 

* the  exchange  of  Ideas  with  another  culture  on  a direct  personal  basis; 

* the  development  of  a way  for  the  many  diverse  elements  of  any 

community  to  come  together  to  enjoy  and  profit  from  a cooperative 
program ; 

* the  opening  of  a dialogue  with  another  culture  to  find  unique 

solutions  to  Improving  the  quality  of  urban  life; 

* the  creation  of  a feeling  among  all  members  of  the  comrunity  that  they 
are  contributing  to  international  understanding  In  a direct  personal 
way;  and 

* a better  understanding  of  your  own  community  by  interpreting  your  way 
of  life  to  the  people  of  another  culture. 

The  Illinois  Chapter  of  Sister  Cities  successfully  secured  the  1991 

Convention  of  Sister  Cities  International  for  Chicago.  The  meeting  will  be 
held  at  the  Palmer  House  July  17-20,  1991. 


1 1 . . continue  to  promote  International  tourism. 


Tourism  continues  to  be  one  of  Illinois'  fastest  growing  industries,  as 
more  than  44,000  new  Jobs  for  Illinoisans  have  been  created  in  this  field 
In  Just  the  past  five  years.  The  tourism-related  work  force  in  Illinois 
totalled  some  208,000  Jobs  In  1989.  Forecasters  predict  that  tourism  will 
be  the  State's  second- I argest  Industry  by  the  year  2000. 

Illinois  has  fueled  that  growth  with  an  award-winning  $10  million  tourism 
advertising  campaign,  now  in  Its  fifth  full  year  — but  supplemented  for 
the  first  time  last  year  with  a $1.5  million  International  tourism 
advert  is Ing  effort . 


In  April,  1989  Jay  R.  Hedges,  DCCA  Director,  unveiled  results  of  a new 
tourism  survey  conducted  by  the  University  of  Illinois  Survey  Research 


Laboratory  during  the  Governors 
"Illinois  Tourism  Infrastructure, 
officials  ensure  that  their  areas 
to  capitalize  on  the  growing  tourism 

When  Illinois  began  Its  tourism 
expenditures  were  $8.7  billion, 
billion  — a 48  percent  Increase. 

The  Export  Council  will  continue 
International  tourism  advertising, 
growing  and  continues  to  provide 
oppor tun  1 1 1 es . 


Conference  on  Tourism.  The  survey, 
Is  Intended  to  help  local  tourism 
have  the  programs  and  services  In  place 
I ndustry . 

advertising  program  in  1985,  tourism 
In  1989,  that  figure  approached  $12.8 


to  support  efforts  to  expand  Illinois' 
The  International  visitors  market  is 
the  State  with  significant  Job-creation 


OBJECTIVES/PRIORITIES  FOR  1990 

As  was  the  case  last  year,  the  Council's  initiatives  In  1990  will  be  limited  by 
the  resources  available.  Certain  programs  may  need  to  be  deferred,  but  our 
sense  of  priorities  remains  clear. 


1.  We  wi I I continue  to  organize  export  education  and  awareness  activities. 

* newsletter 

* seminars 

* Wor I d Trade  Month 


2.  We  will  continue  to  pursue  the  establishment  of  a World  Trade  Center  and 
the  Creation  of  a unified,  comprehensive  export  services  delivery  system. 
This  effort  will  include  support  of  EXILL,  the  IWTC  export  trading  company, 
and  the  creation  of  more  satellite  trade  centers. 


3.  We  will  continue  to  pursue  the  creation  of  a comprehensive  export  data 
base . 


4.  We  will  continue  to  promote  International  education  — particularly  through 
the  new  Center  for  International  Education  at  the  IWTC. 


5.  We  will  assist  marketing  efforts  for  I EDA  and  export  financing  as  well  as 
promoting  the  tax  breaks  offered  by  FSC's. 

6.  We  will  pursue  market-specific  trade  initiatives  In  cooperation  with  the 
IWTC. 

* Canada 

* Israel 

* Mexico  and  the  Caribbean 

* Poland  and  Eastern  Europe 

* Emerging  markets 

* Other 


We  believe  these  identified  objectives  for  1990  will  help  us  advance  our  export 
based  economic  strategy  for  Illinois.  Such  a strategy  should  help  us  ensure 
the  State's  continued  economic  growth  this  decade  and  prepare  us  for  the 
marketplace  of  tomorrow. 


APPENDIX  1 


StaTI  Of  kxMC* 

Omcr  or  The  Lieutenant  CovrxNor 


GEORGE  H.  RYAN 

LIEUTENANT  GOVERNOR 


FILE  HPOfiAXO^/amRT  AEPQBI 

RE:  Lt.  Governor  Ryan’s  Trade  Mission  to  Europe  and 

Morocco,  March  1989 

DATE:  March  28,  1989 


BACKGROUND 

In  September,  1988,  Lieutenant  Governor  Ryan  was  Invited  by  Jla 
Emery,  Adal  nl  strator  of  the  St.  Lawence  Seaway  Development 
Corporation,  to  participate  In  the  Corporation's  1 989  T,'ade  Mission 
to  Europe  and  North  Africa.  The  Lieutenant  Governor  had 

participated  In  the  1987  and  1988  Missions  and  experienced 
significant  success.  Following  the  1987  Mission  Ryan  Issued  a 
detailed  report  recommending  ways  to  k.prove  the  operations  of  the 
Illinois  International  Port  at  Chicago.  Upon  receipt  of  those 
recommendations,  the  Port  (supported  by  DCCA)  undertook,  a acre 
aggressive  marketing  prog. am  to  stimulate  shipping  tn.ough  the 
Port.  Then,  after  the  1988  Mission,  the  Port  dramatically  Increased 
shipments  of  grain  under  the  P.L.  480  ‘Food  for  Peace'  program  — 
going  from  0 In  1987  to  more  than  200  million  pounds  In  1988.  The 
Increased  tonnage  created  $6,000  man-hours  of  work  for  local 
longshoremen.  Additionally,  the  1987  and  1938  Missions  Included  a 
focus  on  the  need  to  stimulate  International  tourism  efforts  — the 
Lieutenant  Governor  recommended  that  DCCA  undertake  a marketing 
campaign  In  cooperation  with  International  air  carriers  operating 
direct  flights  from  Europe  to  O’Hare.  DCCA  Initiated  such  an  effort 
In  1988  and  prellclnary  results  Indicate  the  program  has  been  very 
•successful . 

In  planning  for  the  1989  mission,  the  Lieutenant  Governor  wanted 
to  continue  the  objectives  pursued  In  previous  years: 

o encourage  greater  use  of  the  Port  of  Chicago. 

o bolster  International  tourism  to  Illinois. 


214  STATE  CAPITOL  BUILDING  • SPRINGFIELD.  ILLINOIS  42706  • 217/782  7864 


- 2 - 


o bring  visibility  to  the  Sister  Cities  International 
program  as  It  relates  to  International  trade  (Ryan  Is 
Chairman  of  Illinois  Sister  Cities). 

o meet  with  various  business  groups,  trade  organizations, 
and  government  officials. 

Additionally,  however,  he  wanted  to  pursue  Items  related  to  2 
Initiatives  assigned  to  the  Illinois  Export  Council  by  the  General 
Assemfc’y  In  Public  Act  85-975.  Those  Initiatives  were  the 
establishment  of  a state-fostered  Export  Trading  Company  and  the 
creation  of  an  Illinois  World  Trade  Center.  These  proposals  were 
described  In  detail  In  tKe  1988  Annual  Report  of  the  Illinois  Export 
Council,  but  the  two  Initiatives  are  linked  together  In  that  the 
Export  Trading  Company  Is  a non-profit  organization  being 
established  under  the  auspices  of  the  Illinois  World  Trade  Center  — 
certification  of  the  Trading  Company  Is  expected  from  the  U.S. 
Department  of  Commerce  by  April  30,  1989.  The  ETC  will  be 
state-fostered,  but  not  state-owned.  Nevertheless,  as  part  of  the 
Illinois  World  Trade  Center,  the  ETC  will  seek  to  enhance  the 
state's  fundamental  economic  development  objectives  by  focusing  on 
targeted  resource  sectors.  Initially,  those  sectors  will  Include 

coal,  forestry  products  and  value-added  agricultural  producs.  In 
pursuing  those  resource  sectors,  the  ETC  Intends  to  cooperate  with 
(and  hopefully  be  supported  by)  tne  Illinois  Department  of  Energy 
and  Natv-al  Resources,  the  Illinois  Department  of  Conservation,  the 
Illinois  Department  of  Agriculture,  the  Rural  Affairs  Council  and 
DCGA.  The  II  lino's  Export  Trading  Company  (named  EXItt.)  will 
basically  operate  as  a marketing  cooperative  to  assist  small  and 
medium-sized  new-to-export  companies  enter  the  International 
aarketf lace. 

For  the  purposes  of  the  1989  Trade  Mission,  the  products 
targeted  were  coal  and  hardwood  lumber  (value-added  agricultural 
products  were  nai  promoted  because  of  the  existing  confusion  In  that 
sector  resulting  from  the  trade  dispute  between  the  U.S.  and  the 
European  Economic  Community). 

The  significance  of  coal  to  the  Illinois  economy  Is  well-known. 
The  state  produces  some  60  million  tons  of  coal  each  year  and  the 
Industry  employs  over  13,000  miners  In  Illinois.  But  the  potential 
1«  even  larger.  Illinois  has  the  second  largest  reserves  of 
recoverable  bituminous  coal  In  the  U.S.  — over  78  billion  tons. 
Most  of  the  coal  producers  In  Illinois  are  small,  Independent 
operations  and  few  have  the  experience  or  the  expertise  to 
effectively  market  Internationally.  Many  of  these  producers  also 
lack  the  capacity  to  fulfill,  by  themselves,  the  quality  and 
quantity  orders  often  received  from  overseas  buyers. 
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Illinois  coil  has  a poor  reputation  Internationally  because  of 
the  relatively  high  sulfur  content  of  much  of  the  State's  coal 
deposits.  But  the  Lieutenant  Governor  and  staff  found  that  Illinois 
coal  cia  meet  soae  standards  Identified  by  European  buyers. 
Additionally,  the  state  and  the  U.$.  federal  government  are  spending 
billions  of  dollars  to  promote  research  on  clean  coal  technology. 
(The  U.S.  Is  obligated  to  do  so  under  the  agreement  with  Canada  to 
reduce  acid  rain).  As  economically  viable  procedures  are  Identified 
to  cleanly  utilize  higher  sulfur  co».1.  the  market  for  Illinois  coal 
expands . International  ly.  rising  ocean  freight  rates  and  the 
decline  of  the  dollar  have  meant  that  U.S.  coal  Is  more 
price-competitive  than  ever  before  vis-a-vis  South  African  and 
Australian  coal  In  E.rope. 

Some  observers  believe  that  the  demand  for  coal  In  Europe  could 
expand  by  150-200  ■llllon  tons  annually  before  tne  year  2000.  The 
U.S.  Is  generally  regarded  as  the  "swing  supplier"  and  could 
capitalize  on  the  potential  Increase  In  demand.  There  Is  a 
continuing  reduction  In  Europe's  domestic  coal  production  as  the 
subsidized  production  costs  are  too  high.  And  there  Is  Increasing 
coal  consumption  In  the  strong  economies  of  Spain,  Portugal  and 
Italy.  Hany  people  believe  that  1989  could  prove  to  be  a 
"transition  year"  for  U.S.  coul  produce's  --  good  performance  could 
earn  long-term  gains  In  the  European  market  perhaps  as  much  as  4-5 
million  tons  per  year  for  the  next  2 or  3 years. 

The  significance  of  forestry  products  to  the  Illinois  economy  Is 
not  as  well-known  as  coal,  but  the  potential  here  Is  also  huge. 
Currently,  Illinois  forest  growth  of  450  ■’ 1 1 1 on  board  feet  could  be 
harvested  annually;  however,  less  than  1/3  of  this  growth,  or  144 
million  board  feet  is  being  harvested.  In  1984,  thpre  were  255 
primary  wood-using  firms  In  Illinois  of  which  all  but  10  were 
sawmills.  These  firms  produced  144  million  board  feet  of  primary 
forest  products  and  have  l capacity  to  produce  a total  of  180 
million  board  feet.  Annual  harvesting  of  the  current  forest  growth 
could  support  an  Increase  In  sawmill  capacity,  additional  kiln 
capacity,  and  an  Increase  In  logging  from  180  million  to  450  million 
board  feet.  With  proper  education  and  management  techniques,  and 
with  appropriate  Infrastructure  facilities,  Illinois  could  have  the 
capacity  is  harvest  ilJKit  U billion  hftird  lilt  BIZ  mi.  nearly  a 
ten-fold  Increase  over  current  production.  Internationally,  wood 
markets  are  discovering  that  U.S.  forests  are  among  the  largest 
storehouses  In  existence  for  temperate  hardwoods.  Temperate 
hardwoods  Increase  In  Importance  as  concern  grows  over  the  depletion 
of  the  tropical  rain  forests  and  the  supply  of  tropical  hardwood 
goes  down.  U.S.  sawn  hardwood  exports  Increased  five-fold  between 
1975  and  1980  and  have  experienced  similar  rapid  growth  In  recent 
years.  But  many  Illinois  producers  are  not  yet  equipped  to  operate 
In  the  International  market. 
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The  Illinois  Commission  on  Forestry  Development  has  reported 
that  'there  Is  enormous,  largely  untapped  potential  for  forestry  In 
Illinois.*  As  the  state's  wood  harvest  has  decreased,  the  great 
bulk  of  foiest  products  used  In  Illinois  has  been  Imported  fro* 
other  states.  In  this  decade,  Illinois  ranks  In  the  top  five  states 
In  use  of  wood  products,  but  nearly  70  percent  of  this  wood  com<s 
fro*  other  parts  of  the  country. 

The  Increased  promotion  of  coal  and  hardwood  lumber  were 
emphasized  during  hearings  conducted  by  the  Illinois  Rural  Af'alrs 
Council  (chaired  by  the  Lieutenant  Governor).  The  EXILL  Traoing 
Company  Is  designed  to  help  meet  that  objective. 

HISSIOK  OVERVIEW 

The  participant  list  for  the  1989  St.  Lawrence  Seaway  Mission 
Included  approximately  15  Americans  and  15  Canadians.  They  Included 
the  Directors  or  Presidents  of  Ports  at  Oetrolt;  Toledo;  Cleveland; 
Burns  Harbor,  Indiana;  Duluth;  and  Erie,  Pennsylvania  In  the  US; 
plus  Toronto;  Thunder  Bay,  Ontario;  Windsor;  Quebec  City;  and 
Hamilton,  Ontario  In  Canada.  The  Port  of  Chicago  did  not 
partlclpa.e,  but  officers  of  3 large  Chicago-based  maritime 

companies  lid  participate  — the  President  of  Quast  & Co.,  the 
President  of  Prairie  Maritime,  and  the  Vice-President  of  Ceres 
Terminals.  Additionally,  the  Gre«;  Lakes  President  of  the 
International  Longshoremen's  Association  took  part,  and  the  Mission 
was  led  by  the  Adair,  1 stator , Jim  Emery. 

The  Seaway  Is  marking  Its  30th  Anniversary  this  year  and  the 
planned  Itinerary  Included  London  and  Antwerp  (they,  along  with 
Rotterdam,  are  the  major  European  shipping  hubs;  Madrid  (as  Spain  Is 
demonstrating  the  most  rapid  economic  growth  of  any  country  In  the 
EEC);  and  Tunis  and  Casablanca  (to  try  to  encourage  more  grain 
shipments  through  the  Seaway  system).  In  1988.  the  2300  mile  Seaway 
enjoyed  Its  best  shipping  season  since  1984  — 40.5  million  metric 
tons  of  cargo,  up  561,000  tons  fro*  1987. 

As  Illinois  Export  Council  staff  reviewed  the  proposed 
Itinerary,  It  was  decided  to  adjust  the  Lieutenant  Governor's 
participation  schedule  to  allow  greater  opportunity  to  pursue 
objectives  specific  to  Illinois,  as  described  earlier.  Therefore, 

Lieutenant  Governor  Pyan  began  the  Mission  with  the  Seaway  program 
In  London  and  ended  the  Mission  with  the  Seaway  program  In 
Casablanca.  But  he  did  not  attend  the  Antwerp  program.  Rather,  he 
spoke  at  a major  conference  in  Lille,  France  to  promote  greater 
Investment  In  Illinois.  Additionally,  the  stay  In  Madrid  was 
extended  to  allow  for  additional  appointments  and  that  required  the 
exclusion  of  the  Seaway  stop  In  Tunis. 
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For  Lieutenant  Governor  Ryan 

Saturday,  March  4: 
Sunday,  March  5: 

Monday,  March  6: 
Tuesday,  March  7: 
Wednesday.  March  8: 
Thursday,  March  9: 
Friday,  March  10: 
Saturday,  March  11 : 
Sunday,  March  12: 
Monday,  March  13: 
Tuesday,  March  14: 
Wednesday,  March  15: 
Thursday,  March  16: 
Friday.  March  17: 
Saturday,  March  18: 

A location-specific  review 
follows . 


then,  the  Itinerary  was: 

Depart  Chicago 
Arrive  London 
London 

London/Paris 
Paris 

Pari s/LI 1 1 e 
Lille 

LI  1 1 e/Cal al s/Madrld 
Madrid 
Madrid 
Madrid 
Madrid 

Madrid/Casablanca 
Casablanca 
Casablanca/Chicago 

of  the  Lieutenant  Governor's  mission 


London 

Lieutenant  Governor  Ryan  arrived  In  London  on  Sunday.  March  5 
and  participated  In  nestings  on  Monday,  March  6 and  Tuesday,  March  7. 

o Participated  In  the  Initial  program  presentation  and 
luncheon  of  the  Seaway  Mission. 

o Met  with  Robert  Fondahn,  Director  of  the  U.S.  Agricultural 
Trade  Office  and  Dave  Dlebold,  the  U.S.  Economic  Counselor. 

o Met  with  Michael  Buckley,  European  Director  of  the  U.S. 
Hardwood  Eiport  Trade  Council. 

o Met  with  four  hardwood  buyers/agents  In  the  British 

market.  The  U.K.  has  little  Indigenous  wood  the  market 
there  Is  expanding  quite  rapidly.  The  greatest  demand  was 
for  white  oak. 

o Met  with  coal  purchasing  officials  of  the  Central 
, Electricity  Generating  Board  (CEG8).  This  Is  essentially 

the  national  electric  corapany  that  the  Thatcher  government 
Is  trying  to  privatise.  With  privatisation,  the  CEG8  may 
be  In  the  market  for  more  Imported  coal.  Currently  the  CEGB 
(which  Is  the  biggest  coal-purchasing  entity  In  the  world) 
takes  951  of  Its  coal  from  British  Coal  — and  essentially 
pays  twice  the  world  market  price!  With  privatisation,  this 
subsidy  of  the  British  coal  Industry  would  be  reduced  or 
eliminated.  Some  analysts  speculate  that  an  additional 
15-45  million  tons  of  Imported  steam  coal  could  be  utilized. 
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o Attended  a Seaway  reception  at  the  U.S.  Embassy. 

o Met  with  the  Director  of  the  American  Chamber  of 
Commerce  In  London. 

o Staff  met  with  the  Manager  of  the  London  World  Trade  Center. 
(NOTE:  For  the  American  Chamber  meeting  and  the  HTC 

meeting,  the  discussion  centered  on  the  U.K.  as  a location 
for  U.S.  small  businesses  seeking  a European  'beachhead' 
prior  to  the  economic  Integration  of  Europe  In  1992.  U.S. 
businesses  may  need  a European  presence  to  gain  necessary 
access  to  the  market  and  the  U.K.  could  be  the  best 
location  for  smaller  firms). 

o Mrs.  Ryan  met  with  representatives  of  the  'Life  Education 
Project'  to  discuss  substance  abuse  prevention  activities. 
She  met  with  Lord  Simon  Russell  and  Jane  Goodwin,  assistant 
to  the  Administrator  of  the  Life  Education  Center  Foundation 
of  the  United  kingdom.  Life  Education  Is  a new.  Innovative 
education  program  for  substance  abuse  prevention.  It  was 
founded  In  Sydney,  Australia,  In  1979  by  the  Rev.  Ted  Noffs. 
It  spread  to  the  United  kingdom  and  the  United  States, 
coming  to  Illinois  In  1987.  Rev.  Hoff's  son,  David,  Is  Life 
Education's  national  director,  headquartered  In  Elmhurst. 

PiflS 

Lieutenant  Governor  Ryan  arrived  In  Paris  late  on  Tuesday,  March 
7 and  had  a busy  schedule  of  appointments  before  departing  In  the 
early  afternoon  of  March  9. 

o The  Ambassador's  post  In  Paris  Is  currently  vacant  so  Mr. 

Ryan  met  at  the  U.S.  Embassy  for  a 'country  briefing'  by 
the  Charge  d’Affalrs  and  the  Coraerlcal  Counselor.  They 
particularly  emphasized  the  substantial  French  Investment 
In  the  U.S.  and  the  need  for  smaller  Aaerlcan  firms  to 
start  considering  the  French  market  opportunities. 

o Met  with  Mr.  Alfred  Selfer-Gal Hardin,  the  Director  of 

'The  Americans'  Department  of  the  French  Foreign  Ministry. 

His  discussion  also  emphasized  the  opportunities  for  smaller 
firms  In  the  European  market  — especially  with  the  320 
million  consumers  to  be  provided  by  the  Integrated  market 
after  1992.  The  Lieutenant  Governor  pointed  out  that  he 
chairs  a Ccvmlttee  for  the  U.S.  Trade  Representative,  Carla 
Hills,  to  examine  ways  that  U.S.  businesses  should  properly 
prepare  themselves  for  1992,  and  to  monitor  the  Implemen- 
tation details  to  ensure  fair  access  for  U.S.  firms. 
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o The  Lieutenant  Governor  met  for  over  four  hours  with  five 
officials  affiliated  with  the  French  coal  Industry  — Gaz 
de  France,  Charbonnages  de  France,  A.T.I.C.,  and  Cerchar. 
Since  1983,  the  French  government  has  directed  a policy  to 
extract  Charbonnages  de  France,  the  state-owned  coal 
company,  from  the  coal  mining  business  as  French  coal  Is  too 
expensive  to  ,roduce  relative  to  world  prices.  While  the 
Import  potential,  then,  Is  relatively  small,  the  French 
government  exercises  control  over  all  Imports  through 
A.T.I.C. , the  single  organization  which  has  exclusive  rights 
to  Import  coal  on  behalf  of  domestic  buyers.  The  acceptable 
sulfur  IliK  is  much  higher  when  using  coal  for  gasification 
purposes  and  the  Gaz  de  France  entity  Is  Involved  with 
extensive  research  In  this  area. 

The  meeting  participants  described  the  declining  production 
of  the  domestic  French  coal  Industry,  the  Increasing  Frencn 
reliance  on  nuclear  energy,  and  French  Initiatives  to 
develop  clean  coal  technology.  8ecause  of  this  mutual 
Interest  In  technology,  and  the  long-term  Implications  for 
the  saleability  of  Illinois  coal.  Ryan  Initialed  an 
agreement  providing  for  cooperative  efforts  to  cuvelop 
clean  coal  technology.  The  one-page  document  was  signed 
following  a luncheon  hosted  by  Gaz  de  France. 

o Met  with  the  French  Minister  of  Industry  and  Development 

— again,  focussing  on  1992  and  Its  potential  Impact  on  U.S. 
small  businesses. 

o Met  with  the  two  dominant  cement  companies  In  France  — they 
Import  800,000-900,000  tons  of  coal  per  year. 

o Met  with  three  potential  wood  Importers. 


On  the  afternoon  of  March  9,  the  Lieutenant  Governor  and  his 
party  drove  from  Paris  to  Lille,  In  northeastern  France  near  the 
Belgian  border.  Approximately  20  1cm.  southwest  of  Lille,  he  stopped 
In  the  small  community  of  Herrln-Beaumont,  a sister  city  of  Rolling 
Meadows.  Illinois.  Ryan  was  greeted  by  the  Mayor  and  Deputy  Mayor, 
most  of  the  town  council,  and  several  dozen  business  people  from  the 
community.  They  discussed  opportunities  for  economic  exchanges  and 
expressed  hope  for  strengthened  ties  between  their  region  of  France 
and  Illinois. 
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Ulll 

Lieutenant  Governor  Ryan  was  In  L111«  fro*  Thursday  evening. 
March  9 until  late  Saturday  morning,  March  11.  A local  econoalc 
development  organization,  the  Club  Gagnants,  consisting  of  the 
leading  executives  fro*  the  87  most  Important  corporations  of  the 
region,  had  Invited  Governor  Thompson  to  speak  to  the'r  annual 
meeting,  or  convention,  In  June  of  1988.  The  Governor  declined  to 
go  last  June,  but  asked  the  Lieutenant  Governor  to  represent  him. 
Then,  because  of  elections  called  In  France  at  that  time  the 
convention  was  postponed  until  this  Spring.  The  Club  set  March  10 
as  their  new  date  and  asked  the  Lieutenant  Governor  describe 
Illinois*  economic  Initiatives  so  that  Lille  and  tu  Nord-Pas  de 
Calais  region  might  apply  scoe  similar  strategies.  The  state*. 

European  office  In  Brussels  took  the  opportunity  to  prepare 
materials  touting  Illinois  as  a place  to  do  business  and  the 
Lieutenant  Governor's  role  In  the  program  evolved  Into  a speech 
supporting  the  Investment  potential  offered  by  Illinois.  The 
audience  was  particularly  appropriate  — some  2000  of  the  leading 
business  executives  of  northeastern  France.  The  agenda  for  Lille 
Included: 

o A reception  at  the  Lille  World  Trade  Cent*'. 

o A meeting  with  the  President  of  Roquette  Frer«s  and  a tour 

of  the  company's  plant  In  Us.  em,  near  Lille.  The  company 
has  built  a $40  million  facility  In  Gurnee,  Illinois  to 
produce  sorbutol,  and  the  President,  Domnlque  Roquette, 
announced  their  Intention  to  build  a $10  million  addition 
to  the  Gurnee  plant. 

o An  Inspection  of  the  Matra  people-mover  system  In  place  at 
the  Lille  subway.  Matra  has  a $125  million  contract  to 
provide  the  system  at  O'Hare. 

o A meeting  with  the  founder  and  President  of  Auchan,  a large 
French  retailer.  The  company  pioneered  the  concept  of 
hypermarkets  (and  Ryan  toured  one  In  Lille).  Auchan  opened 
its  first  U.S.  hypermarket  In  Houston  two  years  ago.  Their 
second  will  be  In  suburban  Chicago.  A 130,000  sq.  ft. 
store  will  open  In  Er’dgevlew  May  3rd.  Future  hypermarkets 
. In  the  Chicago  area  could  be  as  large  as  230,000  sq.  ft. 

o Lunch  with  the  Board  of  Directors  of  the  Club  Gagnants. 

o Mrs.  Ryan  had  a separate,  day-long  series  of  events  that 
focused  on  the  cultural  and  educational  facilities  In  the 
Lille  community. 
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o A meeting  with  the  Perfect,  or  Governor  for  the  region  of 
Nord-Pas  de  Calais. 

o The  Club  convention  program  (and  Illinois  Investment 

seminar)  was  followed  by  a buffet  dinner  and  concert  by  the 
Lille  Symphony. 

o A breakfast  meeting  with  the  Hayor  of  Lille,  Pierre  Kauroy 
(a  former  Prime  Minister  of  France).  Mr.  H»uroy  Is  very 
Interested  la  a sister  city  relationship  between  Lille  and 
Chicago.  The  Lieutenant  Governor  promised  to  raise  the 
Issue  with  Chicago's  new  Mayor  after  April  4. 

Calais 

On  the  morning  of  Saturday.  March  11,  Lieutenant  Governor  Ryan 
and  his  party  drove  from  Lille  to  Calais  and  toured  the  site  of  the 
■Eurotunnel"  — the  tunnel  under  the  English  Channel  that  will 
connect  England  and  France.  This  massive  $10  billion  project  Is 
being  Innovatlvely  financed  entirely  by  private  sources.  When  the 
project  Is  completed  In  some  3 years,  the  travel  time  tetween  London 
and  Paris  (and  the  rest  of  Europe)  will  be  shortened  considerably. 

Following  the  tunnel  tour,  the  Lieutenant  Governor  was  hosted  ac 
<unch  by  the  French  Olrector  of  the  Project. 

The  Lieutenant  Governor  then  drove  to  Brussels  for  an  evening 
flight  to  Madrid . 


Madrid 

The  Lieutenant  Governor  arrived  In  Madrid  late  on  the  evening  of 
Saturday,  March  11.  On  Sunday,  he  and  Mrs.  Ryan  were  guests  at 
MOGAR  ‘88,  the  large  Madrid  Furniture  Show.  This  provided  an 
opportunity  to  meet  dozens  of  hardwood  users.  On  Sunday  evening, 
there  was  a reception  for  the  Lieutenant  Governor's  party  and  the 
Seaway  Mission  participants  at  the  home  of  the  U.S.  Commercial 
Counselor,  Robert  Kohn. 

The  following  meetings  wore  held  during  the  period  of  Monday, 
March  13  through  Hednesday,  March  15. 

o The  Lieutenant  Governor  met  with  the  U.S.  Agriculture 

Counselor  and  the  Commerlcal  Counselor  to  discuss  specific 
trade  opportunities  In  Spain. 

o Met  with  the  Spanish  Hood  Importers  Association  and  the 
largest-volume  Importing  agent. 
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o Visited  a wood  Import  and  distribution  yard  several  miles 
outside  Madrid  and  met  with  the  Manager.  The  facility 
Included  a substantial  amount  of  lumber  from  the  U.S.,  but 
none  from  Illinois. 

o Met  with  CAR60EX  (Socledad  Espanola  de  Carbon  Exterior) 

which  Is  essentially  a coal  importing  agency  created  by  the 
National  Institute  of  Industry.  Its  main  purpose  Is  to 
Import  coal  for  other  INI  Companies,  such  as  power  plants, 
cementrles,  textile  and  paper  mills,  and  chemical  plants. 
They  Import  about  3 million  tons  of  steam  coal  per  year  Just 
for  power  plants,  another  2 1/2  million  tons  for  the  cement 
Industry.  CAROCX  recognized  the  Importance  of  diversifying 
their  Import  supply,  which  means  good  news  for  U.S. 
suppliers.  Additionally,  Spain  Is  planning  to  build  four 
coal-fired  power  stations  of  550  hH  capacity  following  a 
5.11  jump  In  electricity  consumption  In  the  country  last 
year.  The  cost  of  the  plants  will  be  about  52.62  billion. 

o Met  with  CARELEC  which  Is  another  coal-buying  consortium 
for  private  power  companies,  grouoed  by  UNESA.  The 
consumption  of  coal  by  power  generating  companies  went  from 
10  million  tons  In  1976  to  almost  40  mVllon  tons  In  1987. 

o Met  with  the  Spanish  Cement  Manufacturers  Association  as 
they  are  significant  users  of  coal. 

o ,*.et  with  the  Coapanlum  General  de  Carbones,  another 
coal -Importing  company. 

o Finally,  he  met  with  th,.  President  of  the  World  Trade 
Center  Madrid.  That  development.  Vice  the  Illinois  NTC, 

Is  nearing  the  groundbreaking  stage. 


Casablanca 

Lieutenant  Governor  Ryan  flew  from  Madrid  to  Casablanca  early  on 
the  morning  of  Thursday,  March  16.  He  participated  In  the  final 
Seaway  Program  presentation  and  was  a guest  at  the  Seaway  luncheon. 
He  and  the  staff  were  then  driven  to  Rabat,  the  national  capital 
$bout  60  km  from  Casablanca.  The  Lieutenant  Governor  Joined  the 
U.S.  Ambassador  in  meeting  with  the  Moroccan  Energy  Minister  to 
encourage  the  Importation  of  U.S.  coal.  After  driving  back  to 
Casablanca,  the  Lieutenant  Governor  and  the  Ambassador  attended  a 
reception  for  Seaway  Mission  participants  at  the  residence  of  the 
U.S.  Consul  General  In  Casablanca.  Meetings  on  Friday,  March  17 
Included: 

o The  Director  of  Sococharbo,  the  Moroccan  government's 
coal  Importing  agency. 
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o The  President  of  O.N.E.  — the  Moroccan  national  utility 
company  and  primary  coal  user  In  the  country.  They  had  a 
current  tender  underway  for  800,000  tons  of  coal  this  year 
for  a power  station  near  Casablanca. 

o The  Governor  of  Casablanca  to  discuss  the  existing  sister 
city  relationship  between  Chicago  and  Casablanca. 

o Finally,  the  lieutenant  Governor  hosted  a dinner  for  the 
U.S.  Seaway  Mission  participants. 


On  Saturday,  March  18,  the  lieutenant  Governor  and  his  party 
left  Casablanca  for  Paris  to  catch  a connecting  flight  to  Chicago, 
arriving  home  by  early  evening. 
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